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STAFF at Wilmslow-based firm
j4b are delighted after the
research arm of the company,
Ci, won national accreditation.

The Alderley Road business
was awarded a Functional
Consultancy Catalist framework
agreement by OGC buying solu-
tions - the trading arm of the
Office of Government Commerce -
following a competitive procure-
ment process.

It was just one of eight awards
to be given out to businesses
across the country.

The company won the title
after demonstrating that it could

provide quality, value for money,
services that were fit for purpose
and EU compliant.

Caroline Masundire, j4b’s busi-
ness development director,(pic-
tured left) said she is delighted.
She said: “The size and reputation
of our seven catalist peers such as
PwC, PA and Tribal, illustrates
the huge progress Ci has made in
recent years delivering outstand-
ing research services to national,
regional and local government”.

The Functional Consultancy
Catalist framework agreement will
remain in effect until November
2009.

THE Flower Shop in
Wilmslow has picked up
another top accolade from
the floristry industry.

Accepted as a Master
Florist, a directory of the
finest florists in the UK, the
shop is recognised as among
the elite in the UK.

Each Master Florist has to
pass a rigorous evaluation
process and be approved by an
independent panel of indus-
try experts.

To apply bosses Ian Lloyd
and David Bolton had to sub-
mit a detailed description of
their floristry business,
images of the shop and of
their work, references, details
of any awards and their aims
through running their busi-
ness.

Dave said: “We feel very
honoured by this as more
business get rejected than
accepted for this award.

“Not only are Master
Florists the best, they also
offer the very best value when
it comes to buying flowers as
there are no middlemen tak-
ing a cut. By ordering direct,
consumers will be able to buy
beautiful flowers that are sea-
sonal, fresh and handmade
into gorgeous, innovative and
full value designs anywhere
in the UK.”

Ian added: “We are delight-
ed to be accepted as a Master
Florist. We are passionate
about flowers, design, quality
and in the service we give to
each of our customers.”

Caroline Marshall - Foster,
the UK’s leading expert on
florists, responsible for set-
ting up Master Florist Direct,
is editor of Florist &
Wholesale Buyer, the florist
industry’s bible, and owner of
Wordhouse Publishing Group,
a multi-faceted company pro-
viding services to all sectors
of the flower industry.

She said: “Because I know
where to go, when I order
flowers I just pick up the
phone and talk to the best
local florist to get the best
design.

“Everyone should be able
to do that. Master Florist
Direct is sharing my knowl-
edge and the insider knowl-
edge of the industry with con-
sumers so that they can get
the same sort of value and
service I do.

“It’s so much better to talk
to the florist making your gift.
They’ll know what they’ve got
in stock, what’s good that day,
what they can get in advance
and how much it will cost.

“Talking direct to a florist
is also much more personal.
And if there’s something real-

ly special you want they will
know how to make sure you
get it. It’s quicker, easier and
far more reliable.”

Consumers simply visit
the website, www.master-
floristdirect.com, enter the
postcode of where their flow-

ers are to be delivered and are
given details of the nearest
Master Florist. They then con-
tact the florist directly, it’s
that simple. Alternatively
they can phone Master Florist
Direct on 0208 939 6470 for
their nearest florist.

EEvveenntt mmeeaannss
bbuuiissiinneessss
THE largest business event
in the region returns to
Manchester’s G-Mex on
November 21 and 22.

Now in its second year,
B2B North West  combines an
extensive exhibition and sem-
inar programme for owners,
directors and entrepreneurs
running small and medium-
sized enterprises.

One of six regional busi-
ness events around the UK,
more than 4,000 decision mak-
ers visited B2B North West in
2006.

The show provides a plat-
form for businesses eager to
meet new customers and con-
tacts, can raise brand aware-
ness, make great sales leads
to expand your database.

For more information go
to www.b2bnorthwest.co.uk;
contact Martin Sandford on
0845 226 3050 or email busi-
ness@b2bportfolio.co.uk

CCaallll ffoorr ffiinnaannccee
eedduuccaattiioonn
A NEW report by the
Insolvency Service makes
grim reading.
Figures were released
showing there were 29,804
individual insolvencies in
England and Wales in the
final quarter of 2006, a
44.1per cent increase on the
previous year, taking the
annual number of insolven-
cies for 2006 to 107,288.
Anne Kiem, director of
external affairs at the
School of Finance, said:
“Insolvencies have
increased from around
28,000 in 1998 to over 107,000
in 2006 – a period when the
economy can be considered
to have been relatively
buoyant.
“These increases are likely
to continue, and worse, if
there is even a slight down-
turn in the economy, even
greater increases will
occur.”
Anne said a general lack of
financial capability among
the British population
could explain the rise.
She went on: “By giving
everyone the crucial life
skill of being able to man-
age their own finances the
numbers of insolvencies
would doubtless decrease.
“If policymakers have a
real desire to address this
problem, bold action is
needed in the form of prop-
er financial education for
all”.

NNoorrddiicc ggrroowwtthh
ffiinnaannccee ffiirrmm
WILMSLOW based finan-
cial services group,
Freedom Finance, has
acquired the majority
stake in a leading loan and
mortgage business in
Norway.

The acquisition follows
successful growth of the
group’s European business-
es in Spain and Sweden
with the offices now lending
a combined £500 million a
year.

The company opened its
Madrid office in 2002, which
has since grown to a staff
200, whilst it acquired the
largest broker in Sweden in
2003, which it has turned
from a loss making business
to one achieving £1.5 mil-
lion profit in the current
financial year.

Tony Machin, group
managing director, said:
“The acquisition of the
business in Norway is a nat-
ural extension of our
Nordic model and follows
extensive research in eco-
nomic, regulatory and con-
sumer behaviour in the
country.

The company now hopes
to build on its success look-
ing towards Portugal,
Finland and Poland for fur-
ther European growth.

Freedom Finance also
has operations in Ireland
through a joint venture
which it hopes to expand.

BBiillll ccoommeess ooff
aaggee aatt 6622
WITH nearly 40 years in
the motor trade, Bill Glover
has come of age, celebrat-
ing his 21st anniversary at
Blue Bell BMW in
Wilmslow.

Bill, 62, originally from
Urmston, joined the car
firm in 1986 as sales manag-
er, progressing through the
ranks.

He was presented with a
long service award by Sue
Brownson OBE, managing
director of Blue Bell Group.

Bill said: “The fact I’ve
stayed at Blue Bell for so
long probably says a lot
more in itself than any-
thing else - I love working
here and I enjoy the family
business feel to it.”

Bill made his first ven-
ture into the car retail busi-
ness in the late 1960s pro-
gressing through several of
the Manchester area’s best
known car dealers before
joining Blue Bell.

Florists are named
masters of their art
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